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Magic Means Money! 
 

Effect:  You negotiate a make-believe six-figure contract with a client on the back of your business card.  
After several negotiations, the figures are added up and match the prediction you made earlier.   
 
Requirements: 

• Two Business Cards (Yours and your client’s) 
• Two writing instruments 
• A small calculator 

 
Note on Business Card Presentation:  I’ve been to the Orient many times and I am very fond of the 
custom of presenting and receiving a business card.  I try to adapt this in my day to day business 
dealings.  Americans seem to be happy throwing their business cards across the table in meetings.  I 
prefer to present my card in an Oriental fashion using both hands.  When I receive a person’s card, I 
thank them and immediately read the card.  If you think about it, there is a lot of personal and 
praiseworthy information on a business card that you should acknowledge to the owner.  They may have 
initials of certifications after their name which required them to study and work a very long time in order to 
receive the designation.  Honoring them, in your own little way, goes miles for your business.  
 
Performance:  Explain to a client that you are in the process of negotiating a six-figure contract and you 
are having difficulty coming up with a number.  (There’s lots of room for patter, so have at it.) Ask the 
person to write a six-figure number on the back of your business card.  Once written say something to the 
effect, “I think that’s too low or high” and have them write another six-figure number below.  As that 
person is writing the second number, you simply write your seven-digit prediction on another piece of 
paper.  I prefer to use the client’s business card, thus you have given yourself an opportunity to follow up 
on a potential customer.  Looking at the first number that was written by the spectator, write the number 2 
and copy the rest of the number as written, with the exception of subtracting 2 from their number.  You 
will now have a 7 digit number predicted.  This gets a bit confusing if the spectator chose a number with 
trailing zeros.  Just remember to add the number 2 in front of the number and subtract 2 from the client’s 
number.  (250,000 = 2,249,998)  Fold the paper and toss it on the table.  You can explain that you have a 
number in mind, and want to see if you are in the ballpark. 
 

Client writes:             624,081 
Your prediction is:  2,624,079 (And placed aside) 
 

The next rule is easy; whatever the client writes down you will follow with a number that adds up to each 
digit being nine.  You will do this until you have five sets of figures.  Your patter is about offers and 
counteroffers to your contract.  For example: 
 

Client writes:      624,081   (Free Choice) 
Client writes:      309,280   (Free Choice) 
You write:           690,719   (Each digit in this number equals 9 when 
                                             added to the number above) 
Client writes:      116,211   (Free Choice) 
You write:           883,788   (Again, each digit in this number equals 9 
                                             when added to the above number) 
 

Hand the calculator to the client and have the five numbers added.  They now can open your prediction 
and the figures match ($2,624,079).  Give them your business card for all eternity.   

 
If you feel that this is too much money you can insert a decimal point to indicate cents – but why?  You 
have just proven that, as a world-class magician, you are worth every penny! 
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Putting a Little Magic in your Business 
 

A lecture by Christopher Manos 
(1 hour introduction to the workshop) 

 
Do you have a great product or service?  Are you able to get people to take notice of it?  It’s time to stand 
out amongst the crowd in a rather unique way by adding a little magic to your business!   Learn how to 
engage clients and get your message across.  Chris Manos will introduce you to some magical time-
tested secrets that really work in any personal or business environment.  The workshop begins with an 
overview of using magic to enhance any presentation, personal or business meeting.  Edutainment 
applies to any lecture or speech as it holds endless possibilities. 
 
Standing out Amongst the Crowd/Retention and being Unique 
 
You don’t have to be a magician to put a little magic in people’s lives. Make an impression, like printing 
your business card on their mind.  By doing these type of things you force your card to the top of the 
deck. 
 
Business card trimming, Nincompoop Card, Nail Puzzle $2, Ringus-Dingus $5, Pyramid, YOT, Swizzles, 
Lite Cube $5. 
 
What Do You Do?  Creating Your Own Patter and Story. 
 
No matter what you do, you can incorporate magic into your profession. Tell a story with your magic that 
makes sense.  Develop your own patter that fits your personality. 
 
Let’s Learn a Little Magic! 
 
Business Card Printer $5, Choice is Mine: Dicey 123 $12, Magic Means Money, Block off Cord Escape 
$12, FRED. 
 
Magical Resources 
 
There are magic clubs around the world who would gladly accept you as a member if you wish to pursue 
magic even further.   
 

• National - Tannen’s Magic/Abbott’s Magic/Daytona Magic 
• Local - Reinke Brothers/Wizards Chest 
• Books - Mark Wilson Course in Magic $35/Tarbell Course in Magic 
• Clubs - Mile High Magicians/SAM/IBM 

 


